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Consultative Selling Patient Journey behavior focuses this week...
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Key Communications Training & Development Operational Tasks

Mid Week Trends, Celebrations, and Consultative Selling behavior refocus....

Exam Refractions n o o o Comp Retail i o o Avg $ Avg $ Spec
Growth (+/-) WTD Fill Rate % NCNS % Net Sales Sales Goal % sales % Capture % Multiples % EPP % Patient Unit




	Slide 1
	Slide 2

